Business Concept Statement

1. What is your product/service and what does it do?
2. How is it different from other products/services available?
3. Who will buy the product/service?
4. Why will they buy the product/service?
5. Where will the product/service be sold? When will it be ready?

6. How will the product/service be promoted and sold?

Other Considerations: 
Target Market; Start-up Cost; Capital & Sources; Name & Logo
